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Shocked

by cost
of next
mortgage

CASE STUDY
By Sharlene Goff

Roxanne Lomas has only a
couple of months until her
mortgage deal expires, and is
struggling to find a new,
comparable rate.

She took out a fixed rate of
just above 5 per cent when
she bought her flat in south
London two years ago. The
new rate on her £186,000

mortgage could be almost Roxanne Lomas's moﬂgage deal is about to expire and she is struggling to find a eomparable rate

one percentage point higher,
costing her more than £200

extra a month.

“I have been feeling a bit
smug because I thought I
had a three-year fixed rate,
but I got a call from my
adviser earlier this week tell-
ing me that wasn't the case

base rates have go eup

sinee she bought the prop-
erty. But she was shocked to
hear the lowest rate her
adviser could get was 5.99
per cent, meaning an addi-
tional £210 a month in inter-
est. “I pay all of my bills on
my own, so there’s no one to
share the pain with.”

Ms Lomas knew banks
were making it harder to

borrow money, but thought

this would affect first-time
buyers with small deposits
more than existing home-
owners. She was surprised to
hear new mortgage rates
might not change after yes-
terday’s base rate cut.

Ms Lomas is an HSBC cus-
tomer so may qualify for the
bank’s “rate matching” serv-
ice announced this week.

If she cannot secure a
cheaper rate she may strug-
gle to meet her mortgage
payments. “It will take up

the bit of money I have each -

month to pay for ‘big’ things
such as holidays and unex-
pected bills.”
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He says buyers of proper-
ties worth at least a few mil-
lion pounds would gain more
value by negotiating a good
discount on the asking price.

“For buyers of £5m-£6m
properties the cut is totally
irrelevant, and for those pur-
chasing £1m-£5m properties
job security and bonuses
have more effect,” he says.

“Banks are also not pass-
ing the rate cut on, so it
is irrelevant for those in the
lower brackets unless banks
free up more
liquidity.”
Mer-
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specialises in finding proper-
ties worth at least £1m in

prime central London for
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‘He says buyers are seeing
some good price reductions,

often about 10 per cent, in

this area of the market.
Even small discounts of 2 or
3 per cent make a big differ-
ence when buying properties
for £1m or more.

The biggest discount to
asking price he has secured
recently was 30 per cent.

“Buyers are in a much bet-
ter position ta negotiate
now,” he says “Gaining
reductions to asking prices
is where their focus lies.”

Property search agents .
- typically charge 2 or 3 per

cent of the offer price.

He believes the very high-
end market will remain rela-
tively stable as there is still
a shortage of good quality
properties.

Jeremy McGivern: ‘irrelevant
~ for high-end market’

He has also negotlated a

good discount on his London
property purchase, writes
‘Sharlene Goff.
Mr Miller, a 3l-yeatrvoldﬁ

economic consultant f ]
accounting firm, yare
that his low loan—“to-t&alue

‘requirement has been a big -

help. His mortgage is worth
around 80 per cent of his
property price.

“I'm quite lucky as I have
a large deposit, so finding a
mortgage has been OK,” he
says. “It was just a case of
finding a rate I was happy
with.”

He missed out on his first
choice of mortgage offer
when it was withdrawn at
short notice. His broker,
London & Country Mort-
gages, then found him a two-
year fixed rate of 5.59 per

Tim Miller: ‘Trackers were
not looking good value'

short - period
another property, he has
since been renting. His

cent from Halifax, with an
arrangement fee of £1,499.
2 § opted for a fixed rate

“He sold a house around ﬁve‘
years ago but, apart from a
co-owning

Dl‘ﬁ
* He decided to go back into

'the market as there were

some good deals to be had,
and bought a factory conver-
sion flat in east London. The
property was originally on
the market for £340,000 ‘but
after some price reductions
and haggling he
paid £312,000.
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